CONSIGNMENT CONTRACT

Entered into this date:

® 452 ldaho Street ~ Downtown Elko, NV 89801 (775) 753-8455
mls mds www.mishmashandmuddle.com www.aliftup.org

CONSIGNMENT BOUTIQUE

CONSIGNOR NAME: ACCT # R/D
SS OR EIN# Required. If you earn over $600 in a calendar year, you will receive an IRS Form 1099
EMAIL PHONE

ADDRESS

THANK YOU FOR CONSIGNING WITH A LIFT UP ORG DBA MISHMASH & MUDDLE. WE APPRECIATE YOUR BUSINESS AND WILL DO EVERY-
THING WE CAN TO ACCOMMODATE YOU. WE WILL PROVIDE AN INVITING, CLEAN ENVIRONMENT FOR THE SALE OF YOUR ITEMS.

1. FEES: Consignor will pay an annual $18 consignor fee and receive 50% commission on sold items.
The consignment period automatically renews each year on the above date if consignor has remaining items for sale.

2. Mishmash & Muddle determines the selling price based on condition, brand, demand, and appearance. We are not apprais-
ers. Please advise us if there is any item in which you would be disappointed if the selling price fell below your expectations.
We will always try to get you the most for your items, but are not responsible for possible under-pricing or therefore, over-pricing.

3. To serve you and our resale customers with the best possible service, consigned items must be in excellent condition.
Please bring in your items clean, free of defects or strong odors, and if applicable, polished. Any mer-
chandise requiring repair, cleaning, or polishing is subject to a cleaning fee of $15 per hour (to be de-

ducted from consignor’s account.) Our goal is for this store to remain clean and inviting so you, the consignor, can re-
ceive full value for your items. Although we are a charitable organization, we are not a thrift store.

4. Although we take every precaution to protect your items, Mishmash & Muddle is not responsible for losses due to handling,
theft, fire, flood, pricing, or accidental damage. Please consult your insurance professional for coverage.

5. Consigned items may take up to three weeks to be priced and placed out for sale. We make every effort to get your items out
for sale in a reasonable timeframe.

6. Items not accepted for sale or unsold at the end of the consignment period will be (circle one) donated to charity or
returned to consignor. Broken or torn items will be discarded.

7. Once an item has been placed on layaway by a customer, it may not be picked up by consignor. It is considered sold and is
placed “limbo” until paid in full.

8. DISCOUNTING: Items not sold in 30 days will be discounted 20%; 45 days will be discounted 30%; 60 days 50%. Items
not sold in 90 days are donated or returned to you. (Based on your choice above #6)

9. The shop runs sales to attract customers and move merchandise. Discounts run from 10% to 50% off with 75% discounts on

occasion. Due to the amount of inventory, clothing, holiday, and seasonal items may be discounted prior to regular discount
terms as described in #8 above.

PAYMENTS: On the 15th of the month following the sale of items and the collection of funds, checks will be generated for con-
signor that have a credit in their account totaling $50 or more. Accounts with balances less than $50 will be held until a $50 bal-
ance is achieved or until the month following the contract expiration (whichever comes first). Credits on account may be used to
purchase merchandise in the shop.

If in item #6 above, you have chosen to have your items returned to you, it is your responsibility to monitor the expiration date of

consigned items, as we do not have the resources to guarantee reminder calls. Items not picked up after the expiration of their
90-day contract and the passage of 15-day grace period become the property of A Lift Up Org.

| have read the contract and agree with the terms. | warrant that | am the rightful owner or otherwise entitled to sell the items and
that all information given about the items is true to the best of my knowledge.

CONSIGNOR SIGNATURE: DATE

PAID CALENDAR CONTACTS QB FEE ON ACCT COM LIST

CHARGE ACCOUNT NOTES:




